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B cospemennvix ycnosusx paseumusi mexHoao2uu npoeatioepul
CSA3U UMEIOM BO3MOJICHOCb NPEOOCABIANb CE0UM KIUEHMAM
WUpOKULl accopmumenm yciye. B ceasu ¢ smum umeem mecmo ux
pasoenenue Ha ycayeu ona B2B- u B2C-knuenmos, umo, 6 c80i0
ouepednv, Nopoxcoaem HeoOXO0OUMOCMb NOHUMAHUA CHeYU@UKU
pabomyi ¢ Humu. Llenvio uccnedosanis ANANOC, usyueHue 0coden-
Hocmell peazuposanus B2B-knuenmos nposatioepos Ha 603HUKHO-
seHue cboes 8 pabome npedocmagnaemvix yciye. B kavecmse 06v-
eKma uccned08anus 83sm OOUH U3 hedepanbHbiX Onepamopos
ces3u. B oannoii cmamve npuseden ananus nazpy3ku Ha KOHMAKM-
Holll yenmp npoeatioepa 8 paspese B2B- u B2C-pvinkog u @visig-
JleHbl CXOOCMBA U OMAUYUMETbHbIE YePIbl MeICOY 08YMsL Ce2MeH-
mamu. T'unomesa, paccmampusaemas 6 pabome, 3aKu04AEMcs 8
mom, umo B2B-xnuenmovl npeonouumaiom peazupoéams Ha 603-
HUKHOBEHUe agapuu u 00pawalomcs Ha IUHUI0 MeXHU4eCKotl noo-
oeparcku no offline-kananam. bvinu npoaHanuzuposansl maxue no-
xazamenu, kak AWT (cpednee epemsa oxcudanus Ha auHUL), KO-
4eCcmeo 360HK08, A MAKJICe OUHAMUKA USMEHEHUs 3HAYeHUll OaH-
HbIX NOKa3amenetl 8 3a8UCUMOCIU OM KOIUYECMBA A8APULIHBIX UH-
yuoenmos. Ionumanue cneyughuxu peaxyuu B2B-kiuenmos npo-
6ali0ePO8 HA BO3HUKHOGEHUEe cO0es 6 pabome nPedoCmasisneMblx
yeye no3eoaum pazpadomams UHCIMpPYMeHmul 051 KOPPEKMHO20
83aUMOo0elicmeus nposatioepa ¢ HUMU 8 crydae cOoes, a maxxice
nomodcem nposarioepam UcnoIb308amy NOOX0oAwUe UHCMpPY-
Menmbl 8 pabome ¢ NPOOYKMUBHOCHIBIO KOHMAKMHBIX YeHNPOB.
Pacmompena ceemenmayus B2B-xkuenmos u ocobennocmu pea-
2UPOBAHUA KAJHCO020 Ce2MeHma ¢ NOCAeOVIOWUM BblOeneHUeM
npeonoyumaemozo kaumana cessu. Illpeonooicennvie 6 cmamve
Mepbl CA3aMbL ¢ YeMKUM pazoenenuemM UHCIPYMEHmMapus no on-
MUMU3AYUU KOHMAKMHBIX YEeHMPOG Ha ceemenm B2B.
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Under modern conditions of technology development,
communication providers have the opportunity to provide a
wide range of services for their customers. In this regard,
they are divided into services for B2B and B2C clients,
which, in turn, creates the necessity to understand the
specifics of working with them. The purpose of the work was
to study the features of the response of B2B clients to the
occurrence of failures in the operation of the providers’
services. One of the federal telecom operators was taken as
the object of the study. The article analyzes the load on the
provider's call center in the context of B2B and B2C markets
and identifies similarities and distinctive features between
the two segments. The hypothesis considered in the paper is
that B2B clients prefer to respond to the accident and contact
the technical support line via offline channels. Such
indicators as AWT (average waiting time on the line), the
number of calls, as well as the dynamics of changes in the
values of these indicators depending on the number of
emergency incidents were analyzed. Understanding the
specifics of the reaction of B2B clients to the occurrence of
failures in the operation of the providers’ services will allow
developing tools for correct interaction of the provider with
the clients in the event of failures, and will also help
providers to use appropriate tools in working with the
productivity of call centers. The segmentation of B2B clients
and the response features of each segment are examined,
followed by allocation of the preferred communication
channel. The measures proposed in the article are related to
a clear division of the tools for optimizing call centers in B2B
segment.

Keywords: telecommunication, call center, services quality, B2B,
provider.
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BBenenue

Kak u3BectHo, motpedbnenue ycuyr nposaiiaepos B2B- u B2C-kimenTamMmu uMeeT psiji 3Ha4H-
MBIX OTJINYUH. J[aHHBIC OTJIMYUMS CBSA3AHBI CO CNIENU(DUKOMN NCITONB30BaHus JaHHBIX yciyr. s B2B-
KJIMEHTOB YCIIYTH NPOBANICPOB, TAKUE KaK MHTEPHET, (PUKCUPOBaHHAS Tese(OHNUs, KOPIOPATUBHBIC
CEeTH U T. I. HEOOXOAUMBI 1Jis oOecreueHus: QyHKIHOHUpOBaHuUs opranu3anuu. Eciu paccmarpuBaTth
B2C-kn1eHToB, TO Ha3HAYEHUE YCIIYT MPOBAWIEPOB HOCUT OoJiee JOKaIbHBIN XapakTep U HE00X0-
MO JUIs YIOBJIETBOPEHUS MOTPEOHOCTEH HE TOJIBKO B KOMMYHUKALIUAX, HO M B IOCYTE.

MartepuaJjbl 1 MeTOABI HCCJIEI0BAHUS

HccnenoBanue pblHKA YCIyTr MPOBaWIEpPOB OCYIIECTBISETCS HAa OCHOBE CPABHUTEIIBHOMN
OLIEHKH, CTaTUCTHUYECKOro 0030pa MoKa3aTelsieil, HOCTPOCHUS IMHAMHYECKUX PAIOB TaHHBIX, KOTO-
pBI€ XapaKTEpU3YIOT JOXOAbl U CTPYKTYPY PbIHKA yciIyr. B crarbe /Uit u3ydeHus: U OLICHKU CTATH-
CTMYECKOW 3aBUCHMOCTH MEXAY IMOKa3aTeNsIMH KOJIMYECTBAa aBapHil M 0OpamaeMoOCTH Ha JMHUIO
MOAIEPKKH KIIMEHTOB IPOBEAECH PErPECCUOHHBIN aHAIU3.

Jnis Hanbosee MOIHOTO MOHUMAaHUs CUTyaluuu Ha peiHkax B2B u B2C paccMoTpum 10X01b1
€BpOINEUCKUX KOMITAHUM B pa3pese AByX cerMeHTOB B nepuo ¢ 2011 mo 2019 roasl. Ha pucynke 1
npecTaBiIeHa HHPOopMaLUs O JOX0AaxX TeIeKOMMYHUKAIMOHHBIX KOMITAaHUH B MiIpA eBpo [1].
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Pucynok 1 — JlunaMuka 10X0/10B TEJIEKOMMYHUKALIMOHHBIX KOMIIaHUM EBporib
B 2011-2019 rr., mspa eBpo

Jlannblie U3 rpaduka CBUAETEILCTBYIOT O TOM, YTO BBIIIICyKa3aHHBIA Tokaszaresb ¢ 2011 mo
2013 roasl CHUXKAJICS, TIOCIIE YeTO COXPAHSI OTHOCUTEIBHYIO cTaOMILHOCTH 10 2019 roma. [Tpudem
HEO0OXOJMMO OTMETUTH TOT (HaKT, UTO MOI0OHAS TEHACHITUS XapaKTepHa Kak s peiHka B2C, Tak u
Jutst peiHka B2B-knuenTos. [IpuunHoi JaHHOM TEHIEHLIUH SIBIISIETCS] IOCTETIEHHOE YMEHBIIECHUE Ce-
0EeCTOMMOCTH YCIIYT M3-32 COBEPILIEHCTBOBAHUS TEXHOJIOTMH OPTaHU3AlMK CETEH, a TaK)Ke BIUSHUE
MOJINTUYECKUX (DAKTOPOB B IIEJIOM Ha PHIHOK. Pa3HuIa B 00beMe JOX00B MEKIY 0003HAUCHHBIMU
BBIIIIE CETMEHTaMHU MO OOJIbLICH YacTu 00YCIIOBIMBACTCS pa3HUIICH B KOJIMYECTBE KIMEHTOB U 00b-
eMe pbIHKa.

Jasiee myist mOrpy>KeHHsI B TEMATHKY, 0003HAUYEHHYIO B CTAThE, PACCMOTPUM POCCUHUCKUN PHIHOK
B2B-k11eHTOB mpoBaiIepoB B pa3pese MpeaoCTaBIeHUs yCIyT KabenpHOro TeNieBuaeHus. Ha pucynke
2 MpeACTaBIeHO MPOIIEHTHOE COOTHOIIICHUE 0X010B mpoBaiiaepoB B 2019 u 2020 rogax [2].

[Tokasarenu, mpeacTaBieHHbIE HA rpaduKe, JEMOHCTPUPYIOT OONBIIYIO OO MpoBaiinepa
«Pocrenekom» B 00oux nepuoaax. KiroueBas npuumnHa, BeAymias K MoJ100HOMY pacKiiaay, 3aKiio-
YaeTcs B TOM, YTO JAHHBIN MpOBaliep ABIISETCS BIAJEIbIIEM IOCY1apPCTBEHHBIX KOHTPAKTOB U YaCTO
BBIMTPBIBAET HA TEHJAEPAX, 3@ CUET YEro IMOSBISETCS BO3MOXKHOCTh MPEIOCTABIATh YCIYTH, B TOM
YHUCJIe HAa OTAAJICHHBIX TePPUTOpUAX. Takxke Mpu JeTalbHOM PACCMOTPEHUU KaXXIOro MpoBaiepa
HEOOXOIUMO OTMETHTH TOT (DAaKT, YTO TMOKa3aTelb OONBIMMHCTBA KOMMaHUN ymeHbmuics B 2020
TOJy, ¥ CAMbIM IJIaBHBIM (haKTOPOM, OKA3aBIIIMM BIUSHUE, SBISLTUCH OTPAHUYCHHUS, HATOKCHHBIE HA
OM3HEC B CBSI3U C AIUAEMHUOIOTMYECKUMHU YCIIOBUSIMU B rocyaapcTBe. Takke umeeTcs: nHbopManus
OT CTaTUCTUYECKOTO areHTCTBa «Statista», KOTOpoe OTMEYaeT yBeTUYeHHE 00bheMa UCTIOIb30BaHUS
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o0navyHbIX cepBUCOB B cerMenTe B2B ¢ 1,7 mupn py6aeit B 2019 r. no 2 mapa py6aei B 2020 1. [3].
Poct nonynsipHOCTH 001aYHBIX PELICHUH CBSA3aH ITaBHBIM 00pa3oM ¢ y100CTBOM MX UCIIOJIB30BAHUS
Y TEXHOJIOTMYHOCTBIO YCIIYT, TaK KaK JaHHBIA THUI CEPBUCOB MOMOTaeT N30aBIsATHCS OT TPaJAULIUOH-
HBIX aHAJIOT'OBBIX MCTOJOB NEPCAaun JaHHBIX B IIOJIb3Yy UCIIOJIb30BAHUA TOJIBKO MaKeTHOU nepcaayun
JIAHHBIX Yepe3 UHTEpHET [4; 5].
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Pucynox 2 — CtpykTtypa pbiHka kabenbHOTro TeneBuaeHus cermenta B2B B 2019-2020 rr.

Janee, B mporiecce uccienoBanus aBapuiiHbix oopamennii B2B- u B2C- knnerToB HE00X0-
MO pacCMOTPETh JaHHbIe B MaciuTabax PO.

Pe3yabTaThl M 00Cy:KIeHHE

[IpoBeneHo uccienoBanue JOSIbHOCTH KIIMEHTOB TEJIEKOMMYHUKAIIMOHOW KOMIIAHUU B YCJIO-
BUSX HeCTaOMIBLHOrO KadecTBa yciayr. OOBEKTOM HCCIeOBaHUS SBISETCS OJlHA U3 (eepalbHbIX
TEJIEKOMMYHKAIIMOHHBIX KOMIIAHUMN, IIPEIOCTABIAIONIAsl CBOU yCIIyrd Ha Tepputopun PD. B pamkax
rcce0BaHus ObLT IIPOBEICH aHAIU3 KOJIMYECTBA aBapuil HA CETH, BIUSIONINX OT/EIbHO Ha B2B- u
B2C-cekrop, ¢ ganpHEHIIUM OIpeaesieHueM BO3ICHCTBHS KOJIMUECTBA JaHHBIX aBapHH Ha oOparia-
€MOCTh KJIIMEHTOB Ha JINHUIO MOAJIEPKKH C ONPENEIEHUEM YyBCTBUTEIBHOCTH BTOPOrO MOKAa3aTels
OTHOCHUTENLHO TiepBoro. Takxke B paboTe pacCMOTPEHO CpeAHEe BpeMs OXKHIaHUS KIMEHTOB Ha JIH-
HUHU B 3aBUCUMOCTH OT MHTEHCUBHOCTHU aBapuid. CpeHee BpeMs OXKUJaHUs KIMEHTOB HA JINHUU Xa-
pakTepu3yeT OTHOIICHHE MPOMEXYTKa BPEMEHU MEXAY MOCTYIUICHHEM 3BOHKA Ha JIMHUIO TOJI-
JIEP’KKHU TIPOBaiiiepa u OTBETOM OIepaTopa K 001eMy KOJUIeCTBY OOpaTHBIINXCS KJIMEHTOB [6].

B coBpeMeHHBIX PHIHOYHBIX YCIOBHSX CYIIECTBOBAHUS PhIHKA KOMIIAHUSIM OY€Hb BayKHO MO/~
JIepKUBATh BBICOKUI YpOBEHb HU(POBU3AIMHU U BHICOKYIO BKJIIOUEHHOCTh B HayUYHO-TEXHUYECKHM
nporpecc (HTII). OgauM u3 KITHOYEBBIX YCIOBUH IS OCYIIECTBICHUS BhIIICYKa3aHHbBIX XapaKTepH-
CTHUK SIBJISICTCSI HAIMYKE CTAOMIIBHOTO MOCTyma B WHTEpHET [7]. Taxke HEOOXOIUMO OTMETUTH TOT
(axT, 4TOo 3a CYET I0CTyNa B UHTEPHET KOMITAHUU 00eCcieunBatoT U 6a30BbIi (hyHKIIMOHAI, 00YCIOB-
JIEHHBIN KaueCTBEHHBIM 3KBaPHUHTOM, IPUEMOM IIATEXKEN OT KJIMEHTOB U Tak ganee. Takum odpa-
30M, Ha TEKYILIEM dTare MOXXHO KOHCTaTUPOBATh TOT (aKT, YTO UHTEPHET SBISETCS OJHUM U3 KITFO-
4eBbIX (DAKTOPOB 0OECTICUCHUS TOXOIHOCTH JI000# opranu3anuu. JlJjis moHUMaHus MacTaboB BO3-
HUKAIOIINX aBapuil Ha CETH MPOBAKUIEPOB HEOOXOAMMO 0OpPATUTHCS K PUCYHKY 3, HA KOTOPOM H300-
pa’k€HO KOJIMYECTBO aBapuil Ha CeTH mpoBaiiepa B papese B2B- u B2C-cermeHTOB.

Hcxons w3 maHHBIX, MPEACTABICHHBIX Ha IpaduKe, MOKHO CIIENaTh BBHIBOJ O TOM, YTO CET-
MeHT B2B noaBepraerca BiausHUIO aBapuu MeHblle cermenta B2C. KiroueBol NpUYUHON TaKoro
SIBIIGHUSI MOYKHO HAa3BaTh TO, YTO KOJUYECTBO KOPIOPATHUBHBIX KIHMEHTOB OOBEKTHBHO MEHbIIE U B
TO K€ BPEeMsI HEKOTOPBIE y3JIbl M YaCTh JJUHHUH Mepe/ladll JaHHBIX SIBISIFOTCS OOIIMMU 7151 000OUX Cer-
MEHTOB. Tak)e CTOMT OTMETHTh OTPHUIATENIbHBIN HAKIIOH JTUHUHM TPeH/Ia Ha 00oux rpadukax. ITo
00yCIIOBJICHO T€M, YTO B JICTHUH MEPHUO KOIMYESCTBO aBAPHil BBIIIE 33 CYET MPOBOIUMBIX PabOT MO
O0CITYKMBaHUIO M YIYULUICHHI0 MH(PPACTPYKTYPHBIX OOBEKTOB M KOMMYHAJIbHBIX CET€H BHYTpHU
KpPYIHBIX TOpoJioB [8].
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Pucynok 3 — /[nHamMuKa KOJIMYECTBa aBAPUUHBIX UHIIMACHTOB,
Baustronux Ha cermeHTsl B2B 1 B2C B 2021 1.

Tenepb paccMOTPUM KOJIMYECTBO OOpaIlleHNH KIIMEHTOB Ha JIMHUIO TOIEPKKU TpoBaiiiepa.
Ha pucynke 4 npeacrapiex rpaduk KoimuecTBa oOpalieHnil KIIMEHTOB B pa3pe3e IByX 0000IIEHHBIX
KaHanoB cBsi3u — online u offline. Online-kanan noapasymeBaeT 3BOHKOBYIO Harpy3Ky Ha KOHTaKT-
HBII IIEHTP, TO €CTh OOpaIleHNs KIIMEHTOB Ha JTUHUIO Moaepkku 3BoHKOM. Offline-kanai cBsizaH C
paboToil BCeX OCTaBHIMXCS KaHAJIOB, TaKMX KaK I04YTa, pasnuuHble MecceHmxkepsl (Telegram,
WhatsApp, Viber) u oOpaienns uepe3 HHTEpaKTHUBHBIN YaT Ha caiite mposaitaepa [9]. [lepuon pac-
CMOTpEHUS — HI0JIb-1eKa0pb 2021 r.
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Pucynok 4 — KonruecTBo oOpalieHiy Ha JTHHHIO MOAICPKKH MpoBaiiiepa
B paspese kanasoB online u offline B 2021 r.

W3 npeacraBneHHoM Bhile HHGOPMAIIUU MOXKHO CAETATh Psi/l BHIBOAOB. Bo-niepBbIX, pu pac-
CMOTpPEHUH JaHHBIX Mo cerMeHTy B2C mpocnexuBaercs 3HauMTeNbHas pasHuna (B cpeanem 3930
oOpamenuit) mexxy online- u offline-kananamu. 310 00yCIOBICHO TEM, YTO HCTIOI30BAHUE TIOUTHI
HEMOIMYJISIPHO JJIsS YaCTHBIX JIUII B TUTAHE KAKUX-THOO0 KOPIOPATUBHBIX KOMMYHHUKAIIMI C KOMIaHU-
ssMH (B TOM YHCIIE B ¢ TIpoBaiiiepamMu). YacTHBIM JIMIIaM Topa3io yaoOHee oOpamaThCs Ha JIMHUIO
MOAJEPKKH 3BOHKOM. [Ipu 3TOM rpaduk oTpaskaeT OTHOCUTEIBHYIO CTA0UIBHOCTD JEIBTHI KOJINYe-
cTBa oOpameHuii mo 18ym ka"aiam [10]. Bo-BTopeix, munamuka obparnienuii B2B-kimmneHToB o ka-
HaJlaM 00J1a1aeT MEHBIINM pa30pocoM JaHHBIX (cpenHss aenbTa 667 oOpalieHni 3a yKa3aHHBIN Te-
puon). B-TpeThux, 4eTKO MpOCIeKUBAETCS YMEHbILIEHHE pa30poca Mexay AByMs KaHajlaMU B OTHO-
meHuu cermenta B2B B cirydae Gosbiioro konuuecTBa aBapuid. To ecTh BOSHUKHOBEHUE HEMPEIBU-
JIEHHBIX cO0eB B paboTe yCiIyr molyk1aeT KOPIMOPATUBHBIX KIMEHTOB UCIOJIb30BaTh offline-kanan
JUTS CO3JJaHMSI MHIIMJEHTA B CUCTEME MpoBaiiiepa. Takoi 3aKOHOMEPHOCTH €CTh IOTUYHOE 00BsICHE-
HUE, CBA3aHHOE C TeM, uT0 B2B-KiueHThl HyXIar0TCs B TPO3PAYHOCTH MPOIEcca perieHus mpooaem
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C yCIIyraMu, TO €CTh B CHILY OOJIBIIIOT0 KOJIMYECTBA JIHII, BKIIOUEHHBIX B MPOIIECC PELICHUS TPOOIeM,
HE00X0/1MMa BO3MOKHOCTh BCECTOPOHHETO MOHUTOPHHTA COOOIIEHH OT MpoBaiiziepa Kacaemo pe-
IEHUS aBapuitHOro uHIKAEHTa [11]. DTy BO3MOXHOCTh, K IPUMEPY, MOKET MPEAOCTABUTh KOMMY-
HUKAIM 4epe3 MouTy, HO 00paleHre 3BOHKOM B JAHHBIX CIIy4asX TaKyl0 BO3MOXXHOCTb UCKITIOYAET.

Jlis moATBepkKACHUS BBIIIEU3IOKEHHOTO 3aKJIIOUEHHUs MPOBEIEM PErpEeCCHOHHBIA aHaNIN3
rokaszaTesiei KoJImuecTBa aBapuil U koauuecTa oopamienuii no offline-kananam. B Tabnuue 1 npen-
CTaBJICHBI PE3YyJIbTaThl AHAJIM3A OTJEIbHO 10 cermenTam B2B u B2C.

Tabmuma 1 — Pe3ynbpTaThl pPErpecCMOHHOTO aHajM3a TIoOKa3aTejlel KOJWYeCTBA aBapuil M
o0parraeMoCTH Ha JIMHUIO MOIEPKKU KIIMEHTOB
Peepeccuonnas cmamucmuxa (B2B) Pecpeccuonnas cmamucmuxa (B2C)
MuoxecTBeHHBIH R 0,924799106 | MuoxecTBeHHEIN R 0,773692501
R-kBazgpar 0,855253386 | R-kBagpat 0,598600087
HopmuposanHslii Hopmuposannsii
R-kBazgpar 0,819066733 | R-kBagpat 0,498250109
CrangapTHas ommoOKa 149,2724069 | CrannaptHas ommoKa 236,2005668
HaOmronenus 6 | HaOmronenus 6

[IpencraBieHHble B TaOIMIE JaHHBIE MOATBEPXKIAIOT OOJee CUIbHYIO 3aBUCUMOCTh Harpy-
xeHHoctu offline-kaHana npu yBeIMYeHUH aBapUIHOCTH Ha ceTsaX B cermeHTe B2B, Tak kak moxa-
3atenb R-kBaapar cocrasnset 0,85 nmpotus 0,59 B Apyrom cermeHre.

J1Jisi TOHUMaHUS CTETICHH BIUSHUS aBApUWHBIX HHIIUEHTOB HA KOHTAKTHBIC [ICHTPBI IPOBAii-
nepoB paccMoTpuM nokazareab AWT (Average waiting time), KOTOPBI TEMOHCTPHPYET, CKOJIBKO
BPEMEHH MPOXOJUT C MOMEHTA TIOMAJaHUs KIMEHTa Ha JTMHUIO MOJJICPKKHU 10 TpUeMa 3BOHKA CO-
TpynaukoM [12]. lanHayro nuHpOpMaIuio MpeACTaBUM Ha PUCYHKE S5, TIPU 3TOM TIEPHUO]] PaCCMOTpe-
HUS HAXOAWTCS B TUamNa3oHe ¢ Uiofs mo aexadpsb 2021 roga.
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Pucynok 5 — lunamuka nokaszatenss AWT KoHTakTHOro LIeHTpa npoBaiinepa
no cermeHTam B2B n B2C B 2021 r.

PaccmarpuBasi B COBOKYITHOCTH TTOKa3aTeNlb 3aBUCUMOCTH offline-Harpy3ku oT KoJIM4YecTBa
aBapUNHBIX MHLUJIEHTOB U BpeMsl 0KUAaHUS KJIMEHTOB HA JIUHUHU, MOXKHO CJI€JaTh BBIBOJI O TOM, YTO
MpU pOCTE aBapuHUHOCTH Ha JuHUKM B2B Bo3pacTaer Harpy3ka Ha KOHTaKTHBINA [IEHTP. DTO BhIpaKa-
ercst yBenuueHueM rnokazatesnst AWT. J[anHbil moka3aTesb SABISETCS OTHUM U3 KIIOYEBBIX B BOIIPOCE
YIOBJIETBOPEHUSI MOTPEOHOCTEN KIMEHTOB, TaK KaK OT HEro 3aBUCUT JOCTYMHOCTh JUHUH IOJI-
JEep>KKH, KOTOpasi TOJDKHA MOMOTraTh KJIMEHTaM B Iporecce norpednenust ycuyr [13]. Cnenosa-
TEJIbHO, BO3HUKAET HEOOXOIUMOCTh (POPMUPOBAHUS PEKOMEHIAINH AJI YBETUUYEHHUS JOCTYITHOCTH
JTUHUY MOAEPKKU B2B-KIHEHTOB ¢ ydeToM crienupuKy X 00CTyKUBaHUS.
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3akiro4enue

B npeapiaymux pa3aenax ObUIO 1aHO 3aKIIOYSHHUE O TOM, 4TO Jjis cerMeHTa B2B BaxHO uc-
nosb3oBaHue offline-kaHama CBSI3M C MOAJIEPYKKOM ITpoBaiiiepa n3-3a BO3MOXXHOCTH MOHHUTOPHHTA
nporiecca perrenus. Takum o0pa3om, HEOOXOMMO pa3paboTaTh PEeKOMEHJAIMU MO IEPEBOY YacTH
KJIMEHTOB ¢ JIMHUM online Ha yuHuio offline ¢ coxpaHeHUueM MpU ITOM BO3MOXKHOCTH MOHHUTOPUHTA
npolecca pelieHuss MHIUACHTOB, TaK KaK 4acTh KJIMEHOB 00pallaeTCsl Ha JIMHUIO 3BOHKOM, HE 3Has
0 CyIIECTBOBaHHMHM 0o0Jjiee OBICTPOro U YAOOHOTO criocoba KoMMyHHKaIuH [ 14].

Jnst pelnieHust AaHHOTO BOIIPOCa MPeiaraeTcs CAEAYIOMUN alrOpuTM pelieHns. Bo-nepBbix,
HEO0O0XO0IMMO yBeIOMUTh B2B-KIMEHTOB O TOM, YTO B MX PErMOHE MMEETCS MAaCCOBBIN WHIIUJICHT,
CBSI3aHHBIN ¢ pabOTOCIIOCOOHOCTRIO TOM MM MHOM yciryTu. JlaHHbIH m1ar qomkeH Bitoyarbes B [VR
(roJ1I0cOBO€ MEHIO) JIMHUU MOAJACPKKHU KIMEHTOB. OCyIecTBICHNE JaHHOTO 11ara peajgbHo 3a CUET
TOT0, YTO CHUCTEMa MOHMTOpPMHIA 00pallaeMOCTH MpoBaiiepa mpyu BXOJAIIEM 3BOHKE ONpEAeseT
PETHOH KJIMEHTA.

Bo0-BTOpBIX, HY’KHO B 3aBUCHMOCTH OT TUIa HOMEpa KJINEHTa (MOOUIIbHBIN MM (PUKCHUPOBAH-
HBII) TPOMH(POPMHUPOBATE €TO O TOM, YTO Y IPOBaiijiepa eCTh OHJIAIH-CEPBUC JIJIs1 aBAPUUHBIX HHIU-
neHtoB. Eciin HoMep MOOMIIBHBIM, TO KIIMEHTY OTHPABIISIETCS CMC-COOOIIEHUE CO CCHIIKOW Ha IIaT-
¢dopmy. Eciiu Homep pukcHpoBaHHBIN, TO KIMEHTY B 3(hUpe 03ByUUBAECTCA JJOMEH JUIsl TEpexo/a.

B-tperbux, cama miatdopma mo3BossieT KIMEHTY MpoxXoauTh uaeHTugukanuio no MHH u Ho-
Mepy JJ0roBopa ¢ IpoBaiiiepoM 1 0popMIISTE HHIUAEHT C JATbHENILEH BO3MOKHOCTBIO OTCIIEKUBAHUSL.

JlanHblii cnoco® opopMIIeHHUS HHIIUAEHTOB y100€H, TaK KaK IMO3BOJIAET Pa3IHUHBIM COTPY/-
HUKaM KOMIIaHUM MOHUTOPUTB POTPECC B PELICHUHU TPOOIIEMBL, UTO, B CBOIO OUEPE/b, SABISETCA OJ-
HUM M3 BaKHEHIINX (pakTOpoB, BAUSAIOMIMX HAa BEIOOP KJIMEHTOM KaHala oOpalleHus K IpoBaiepy.
OtcnexuBaHue cTaTyca 3asBKHU N10APAa3yMEBAET HAJIMYUE BOZMOKHOCTH 03HAKOMUTBCS CO CTaTyCOM
3a8BKH, YBUJETh IPOMEKYTOUHBIE ATalbl pA0OTHl U HAMEUYEHHBIN IUIaH 1eHCTBUHU (€CIIM OH MOApa3y-
MmeBaetcs). [Ipu 3ToM uaeHTHUKaLIUs KIMEHTOB Ha ru1ar(opMe MPOBOAUTCS MO JBYM IMpPHU3HAKAM
(MHH u HOMEp noroBopa) uis TOro, 4To0bI HCKIII0YATh BO3MOXKHOE BMEIIATEIBCTBO TPETHHX JIUIL] B
JOTOBOPHBIE OTHOILECHUS MEXKy IPOBANIEPOM U KIMEHTOM. Ele ogHuM marom, HalpaBJIEHHBIM Ha
UCKJIIOYEHHE BO3MOKHOCTH CHCTEMHOT0, 3aCKPHUIITOBAHHOTO 3aBEJICHUS 3asBOK, SBISETCA HEOOXO-
JMMOCTb MOATBEPKICHUS PEalbHOCTH KIIMEHTA, MONABILEro Ha IuaTgopMy 3a CUET BBEIECHUS CUM-
BOJIOB ¢ KapTUHKH [15]. biiok-cxema mpoiiecca mpeAcTaBiieHa Ha pUCYHKE O.
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NIHUIO NOAAEPKKMU,
MHbopmupoBaHme o

MaccoBOM UHLMAEHTE B

3aBUCMMOCTU OT permoHa
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. Homep Mmo6unbH bi
b KcM poBaHH bl

O3By4MBaHue B apupe OTnpaBKa CCbUIKM Ha
AomeHa nnatdopmbl ana nnatpopmy B Buge CMC
3aBeeHunA MHUUOEHTOB coobuieH nna

L ]

MNMpoxoxaeHune
naeHTnduKaumm m
3aBegeHune nHULuaeHTa
BO BHYTPEHHEeN cucteme
npoBagepa

}

CamocrosaTenbHoe
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Pucynok 6 — biok-cxema peanu3anuy NpeyloKeHHbIX Mep
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Ma‘rema‘muecxue, CTaTUCTUYECKUEe U MHCTPYMEeHTalribHble MeToAbl B 9KOHOMUKe

Peanuzanust 7aHHBIX MEP BO3MOXKHA IPU COOJTIOICHUH CIISTYIOMINX (PaKTOPOB:

JOJKHA OBITh BO3MOXHOCTH OTepaTUBHOrO m3MeHeHHs [VR-munuum nompepxku. Taxxke
JOJDKHA OBITh HATAXKEHA KOMMYHHMKAIIMSI MEXIY OTACIIaMH MOHHTOPHUHTA M COTPYAHHKOM, OTBET-
CTBeHHBIM 3a IVR;

HE0OXorMa KOPPEKTHAs KOPPETAIUS MEXITY CHCTEMOW WHITUICHT MEHEKMEHTA M IuIaT-
(dhopMoii 1o 3aBeICHUIO 3asBOK;

CXEMBbI BKJIIOUCHMS KaHAJIOB CBSI3HM KJIMEHTOB NOJKHBI B IOJIHOM O00OBEME BHOCHTHCS B CH-
CTeMBI TMpoBaiiiepa (HEOOXOUMO /il TIOHUMAHUS KOJTUYECTBA 3aBUCHMBIX OT MAaCCOBBIX aBapuit
KJINICHTOB).

TonpKO MpU TOJHKHOM BHITIOTHEHUH YKA3aHHBIX IIAr0B MOXKHO TOOUTHCS MaKCUMaTbHOU d(-
(hEKTUBHOCTH OT TPEIIOKEHHBIX Mep. JlaHHBIE MephI TTOMOTYT MpOBaiiiepaM CHU3UTh 3BOHKOBYIO
Harpy3Ky Ha KOHTaKTHBIC IICHTPHI 3a CYET MepeBOJa HEKOTOPHIX oOpaiieHuil Ha riardopmy, mo-
CKOJIBKY HCCIIEZIOBaHUS, POBEJACHHBIC B CTAThe, MOKA3alv, YTO JJAHHAs TPyIIa KaHAJIOB BOCTPeOo-
BaHa B 3TOM CETMEHTE KJIMEHTOB MO Py OOBEKTUBHBIX IPHUWH.
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